
1969

“The goal of  owning a home seems to be gett in
g

beyond the reach of m
ore and more Americans.

The typical  new house today costs about $28,000.”

 - BUSINESS WEEK
1969

“The media pr ice of a home today is

approaching $50,000.  Housing exper ts

predict pr ice r ises in the future won’t 

be that great.”

 - NATIONAL BUSINESS

1985
“ T h e  g o l d e n  a g e  o f  r i s k  f r e e  r u n - u p s

i n  h o m e  p r i c e s  i s  g o n e . ”

 -  M O N E Y  M A G A Z I N E

1996

D e f e n s e  c u t s  h a d  t r i g g e r e d  s t e e p  h o m e  d e c l i n e s . . .

“ A  h o m e  i s  w h e r e  t h e  b a d  i n v e s t m e n t  i s . ”

 -  S A N  F R A N C I S C O  E X A M I N E R

T h e y  We r e  W r o n g

P e r s p e c t i v e .   U s e  i t  o r  l o s e  i t .
In the three years following the last statement,  California home prices rose 19.7%, 
wiping out the losses of the early 90’s and ending the next decade with a net gain of 
9.35%.

The media continues to play up bad economic news, including real problems in the lending 
marketplace.  The truth is, a home remains the most enduring investment most of us will 
ever make.

That’s because the return goes so very far beyond financial rewards.  To own a home is to 
make a priceless investment in our lives - and a confident affirmation about our future. 

We’ve noticed that real estate professionals at the top of their game are actually energized 
by challenging market cycles.  It’s an exciting opportunity to show their clients just what 
they can do.

Teaming up with an agent like that is no challenge at all.

Call for more information:

California Existing 
Single Family Home*
Annual Average Sales Price

1985             $119,860

1995  $178,160

2000  $241,350

2001  $253,350

2002  $391,600

2003  $316,130

2004  $371,520

2005  $450,990

2006  $556,640

*Source: Gary Watts, 
www.impactre.com

First Financial is a real estate broker licensed by the 

California Dept. of Real Estate. License No. 

01106106.  This is not an offer for extension of 

credit or a commitment to lend.  For Real Estate 

Professionals Only. Equal Housing Lender.

An Affiliate of HomeServices of America Inc., 
A Berkshire Hathaway Subsidiary. 

Sheldon Hecht

Senior Loan Consultant

Direct: (760) 699-6125

Email: shect@firstcapcorp.com


