EDUCED buyer demand and rising inventories are
combining to create opportunities for homebuyers to
Rfind good deals on homes; but the market may be a bit
trlcky for homeowners trying to translate housing-boom
appreciation into profits.

“House hunters can now afford to be choosy, says WVall
Street Journal analysis Lauren : ,
Baier Kim.This is a transitional
market during which buyers
have greater control over the
final selling price of a home.”
As a result,“sellers are
lowering their price
expectations.”

Fortunately, there are steps
sellers can take to retain
financial ground while
attracting more buyers from a
shrinking pool:

= Assess the market.
Study your local market to
discover realistically what homes are selling for and what
buyers are paying. The Internet can give you a feel for local
market conditions, but make sure you connect with a local real
estate agent who makes a living out of understanding the local
market.

* Price competitively. The day of bidding wars is over;
buyers will dismiss overpriced homes, Kim says. “Because of
the growing number of properties on the market, buyers have
a greater number of homes from which to choose.” Work
closely with your real estate agent to price your home just
below what the market will bear.

° Don’t wait. Time is money.“The longer your house takes
to sell, the more money you will lose,” Kim says. “Don't be too
quick to turn down an offer; making a deal now, instead of
later, can save you money in the end, especially if the housing
market maintains its downward trend.”

¢ Negotiate. Offer concessions to potential buyers, such as
making minor fixes. “Theso gestures will repay you and may
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expenditures, by possibly speeding a sale, can go a long way in
preserving the substantial home-price gains that property
owners experienced during the housing boom.”

* Accentuate the assets. With more properties on the
market, sellers must impress buyers. This might mean making
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t tips for selling your home in a coe

select home improvements that can make the home more
attractive, like painting the exterior, and improving the
landscaping. Some agents may also recommend updating
kitchens and bathrooms. Consult carefully with your agent
before spending money on improvements.You could be better
off offering the buyer a reduced price, depending on the
condition of your home and
the market.
> Get rid of the dlutter.
Remove all unnecessary
belongings from your home
and garage by sending it to
storage or having a garage
sale. The fewer items in your
home, the more spacious—
and attractive—it will appear,
Kim says.
»  Offer financing
packages. Work with a
mortgage consultant to pre-
arrange financing options for
your home.The mortgage consultant can help arrange a
preliminary appraisal of your home-—which can be a valuable
tool in negotiations—and compile financing options that you
can offer to prospective buyers.

For information about how to package your home for a fast
and profitable sale, please contact your mortgage consultant
today. &5
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