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Buying a home s a

BIG decision and a personal one.

You need the RIGHT COMPANY to find a

PROPERTY that suits your needs

Why use HOTTINGER REAL ESTATE, INC.?

Buyerdos Services are often hired
simply cané6t afford the valuabl e
property in East Texas. We understand that you work hard and want to

spend more quality time enjoying
come in.
You wil| benefit by wusing Buyero

T We save you valuable time.

T We save you the frustration of dealing with agents who do not
understand nor wish to listen to your personal requirements.

T We give you access to all the properties which meet your
requirements & not just the listings of one real estate agent.

T We save you money on the purchase by making sure you know
all the facts relating to the property.

T We act exclusively on your behalf.

1 We can organize all necessary reports such as surveys, pest
and building certificates etc.

1 We do all the legwork.

T We will exchange the contracts on your behalf.

T We will follow the sale through for you from exchange of
contracts to settlement.

1 Total confidentiality of your personal situation is assured.

If you are looking for someone to put your interest first, call Hottinger
Real Estate, Inc. As a BUYERS AGENT, we will ensure that your
concerns are always first throughout the complicated home buying
process.

The key to finding your ideal home is locating a realtor

who understands your needs. Our agents do just that! Utilizing
technology and the MLS network, one of our agents will conduct an
extensive search until you find the perfect match.

HOTTINGER
Real Estate, Inc.

Visit hretx.com for widgets
that let you search for
available home listings
anywhere in the US without
leaving your desktop! The
widget installs in your
sidebar, and shows a

constant slide-show of the
available listings in your

search area.

G

Visit hretx.com for a
complete list of On-line
syndication partners
including high traffic real
estate sites like Yahoo! Real
Estate, Realtor.com, Front
Door, CyberHomes,
Zillow.com, Vast.com and
many others.

@.

Hottinger Real Estate, Inc.
has been serving Terrell,
TX and the surrounding
counties SINCE 1975. With
over 30 years of real estate
expertise, let us show you
how our proven marketing
and consumer driven
service can work for you.




Real Estate Is Still One Of The Best Investments You Can Make.
Despite recent slowdowns in some markets, housing remains a good long-term investment, and demographic
demand favors housing over the long term. Homeownership offers immediate benefits and long-term value.

Homeowners accumulate wealth for the future while enjoying the benefits of a shelter that they can use, improve
and sell.

When Buying a Home

There are a few general rules of thumb that a Hottinger Real Estate, Inc. Agent can guide you through.
Eliminating your fear, uncertainty and doubt is clearly one of our primary goals.

9 Search for a Hottinger Real Estate, Inc. Sales Professional that you are comfortable with and who is
knowledgeable of the area that you wish to buy in.

1 Begin your home search process by eliminating what type of homes you do not want. Look at all styles

and sizes of homes. Shopping online is a great way
1 Figure out how much home you can afford. Determine whether this purchasewi | | be f or & O0st
termé homed? This wildl help determine what type of

Your Hottinger Real Estate, Inc. Sales Professional will provide you with the information you need to make an
educated decision. And interest rates are low right now, indicating it is truly a great time to buy!

Reasons Why You Should Stop Renting

A Rents continue to rise

A Having no economic security, not knowing how much yo
A No tax benefits

ANo price appreciation

Aid for First-Time Home Buyers

First-time home buyers who purchase a primary residence between January 1, 2009 and December 1, 2009, may
be eligible for a tax credit up to $8,000 or 10% of the purchase price, whichever is less. For more information,
visit: http://www.federalhousingtaxcredit.com

Herebs why a Hottinger Real Estat e, |l nc. Agent is
AOur local knowledge of neighborhoods, schools, market conditions, ordinances

A Technol ogy giyvoeusd lus eannj oeyd gtehe resources available on
A We ar e abke tdgke afaldime commitment to your goal

A As Real Estate Professionals we can help identify mo
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A real estate buyer's representative represents the buyer who is purchasing property in a real estate
transaction. Research by the National Association of REALTORS has shown that when a buyer's
representative is used, the prospective buyer found a home one week faster and examined three more
properties than consumers who did not use a buyer's representative.

The buyer's representative works for, and owes fiduciary responsibilities to, the real estate buyer and has
buyer's best interests in mind throughout the entire real estate process. A buyer's representative will:

1 Evaluate the specific needs and wants of the buyer and locate properties that fit those specifications.

1 Assist the buyer in determining the amount that they can afford (pre-qualify), and show properties in that
price range and locale.

1 Assist in viewing properties -- accompany the buyer on the showings, or preview the properties on behalf
of the buyer to insure that the identified specifications are met.

1 Research the selected properties to identify any problems or issues to help the buyer make an informed
decision prior to making an offer to purchase the property.

1 Advise the buyer on structuring an appropriate offer to purchase the selected property.
1 Present the offer to the seller's agent and the seller on the buyer's behalf.

1 Negotiate on behalf of the buyer to help obtain the identified property -- keeping the buyer's best interests
in mind.

1 Assist in securing appropriate financing for the selected property.

1 Provide a list of potential qualified vendors (e.g. movers, attorneys, carpenters, etc.) if these services
are needed.

1 Most importantly, fully-represent the buyer throughout the real estate transaction.

It is important for the buyer to discuss the buyer's representative's compensation in the initial interview. In
many cases it is recommended that the buyer and the buyer's representative agree to the terms of
compensation prior to viewing properties, and sign a written agreement based on those terms. The agreement
should spell out the responsibilities of both parties throughout the real estate process.

In some states, legislation has been enacted to protect the buyer to the point that, absent a written agreement,
the buyer's representative represents the buyer throughout the real estate transaction. Consult with Byron
Cashion for complete details when you begin the purchase process.



As part of a mutual written agreement, a buyer's agency relationship between us will entitle you to the fiduciary
client-level services that include:

1 Loyalty
1 Disclosure
1 Confidentiality
f Accounting in dealings
As a buyer's agent, | will represent you and your interests in the purchase of your home. This is different from a

sub-agency transaction where the buyer is not technically represented. Agency is a legal relationship and a
written agreement should be completed to explain all the duties and responsibilities.

ALoyalty - the real estate agent must act in the best interest of the buyer.

ADisclosure of material facts - Examples (but not limited to):

Relationships between agent and other parties
Existence of other offers
Status of earnest money

Property's true market value

=A =2 =4 =4 =4

Commission split with other brokers

AConfidentiality - Any discussions, facts or information that should not be revealed to other agents and
sellers are kept confidential between the buyer's agent and the buyer including knowledge of a
purchaser's willingness to pay a higher price or accept terms other than those in the offer being made.
The agent has the responsibility of fairness and honest dealings with all parties.

AAccounting in dealings - Reporting of where any money placed in the hands of the broker is kept.

ANegotiating skill and care - Arriving at a satisfactory purchase price and terms and advising buyer of such.
Affirmatively discovering material facts and disclosing them to the buyer. Investigating the material facts
relating to the sale.

The seller - The seller has signed a listing agreement with his agent specifying a certain fee to be paid, and many
times it has provisions for splitting that fee with the Buyer's Agent.

OR...



The buyer - The buyer can pay his agent a commission as set out in their written Buyer's Agency Agreement.
Often times, a Buyer's Agency Agreement will specify that the commission to the buyer's agent will be paid by the
seller if the seller has agreed to compensate a buyer's agent and by the buyer if the buyer chooses a property in
which the seller is not offering to compensate a buyer's agent.

Addi ti onal Services provided as a Buyerods Ag

Prequalification

In order to determine the price range of properties your financial position allows you to qualify for, |
suggest you meet with a lender who will take a moment to pre-qualify you. This process benefits you in
several ways:

A Your time is not wasted, instead you are looking at homes you have been pre-qualified to buy.

A A seller is going to feel more flexibility dealing with a buyer already pre-approved, plus... you are in a
stronger negotiating position.

A You can close sooner since your qualification for a loan is already approved!

Determine Your Needs

As your buyer's agent, the feedback | receive from you in terms of the type of property you are looking for is
invaluable. Area, number of bedrooms, number of baths, minimum square footage, minimum lot size, need for
garage, storage, etc. The more detailed the information, the better chances we have of finding the perfect
property for you in the shortest amount of time.



Extensive Search for Properties

Once we determine your needs and price range, | will perform an extensive search of all properties listed in the
Multiple Listing Service that meet your requirements. This task will be performed daily until we find the property
which you buy. In addition, | will contact other Realtors to inquire about properties that may not have been
formally listed.

Preview Properties

When possible, | will preview properties that meet your requirements to determine their suitability. This process
saves the buyer considerable time and effort.

Property Viewing

Once the list has been narrowed down, we will schedule some time to view properties.

Negotiation

Once you have determined which property best suits your needs and lifestyle and you are ready to make an offer,
I will provide you with information on comparable properties that will determine fair market value. We will write up

the offer with pricing, terms and conditions to your satisfaction and | will present it to the listing agent. | will
negotiate on your behalf until the offer is either accepted or rejected.

Successful Closing

Following the terms of the accepted sales contract, | will facilitate a successful closing by networking closely with
the cooperating broker, lender, appraiser, inspectors, surveyors, title companies and other professionals.




Let s Look At Wh at You C

Get a general idea of your buying power in today?®o:
credit history, credit scores and financing needs are also factors that impact what you can afford.

Selling Your Current Home

Current Market Value

Amount owed + Seller Closing Costs

Estimated GROSS Proceeds

Purchasing Your New Home

GROSS Proceeds available for downpayment

+

Additional Funds available for Purchase

Buyer Closing Costs

Downpayment

Estimate how much house you can afford -
multiply your downpayment by 5.

Now | et 6 s saeavailabiedar youn
Visithretx.com




What 6s the first step?

The best way to start is to work with a professional - someone who can guide you and be your Realtor i a
Hottinger Real Estate, Inc. Agent! A Hottinger Real Estate, Inc. Sales Professional can help you understand the
opportunities in your local real estate market as you take that important first step.

A Hottinger Real Estate, Inc. Agent can help whethery ou6r e buying or selling a hom
Our Friendly Staff Contact Name Contact Info
i Pat Hottinger Office Phone:  (972) 524-5683
Owner Alternate Phone: (972) 563-5852
REALTOR®, Agent
Fax: (972) 524-0148
Email: office@hretx.com
Website URL: http://www.hretx.com
Byron Cashion Office Phone: (972) 524-5683
Broker Cell Phone: (469) 474-6355
REALTOR®, e-Pro, B.B.A.
Fax: (972) 524-0148
Email: byron@hretx.com

Alternate Email: office@hretx.com
Website URL: http://www.hretx.com

Matt Oakley Cell Phone: 972-841-7547
Associate Broker, B.B.A. . 972-524-0148
Land / Commercial Sales .

Email: matt@hretx.com

Website URL: http://www.hretx.com

Amie Wilson Office Phone: (972) 524-5683

REALTOR®, Agent Cell Phone:  (214) 878-0875
Fax: (972) 524-0148
Email: amie@hretx.com

Website URL: http://www.hretx.com

On the following 3 pages you can review and print our Buyer Representation Agreement. If you are
interested in our Buyer Representation service then please contact one of our agents or fax the
representation agreement to our office at (972) 524.0148.

Remember that if someone has their property listed in the MLS for sale through a Realtor, they have
an agent representing their interests ... Shouldn't You?


http://byroncashion.com/staff_bio_259714.html
mailto:office@hretx.com
http://www.hretx.com/
http://byroncashion.com/staff_bio_259712.html
mailto:byron@hretx.com
mailto:office@hretx.com
http://www.hretx.com/
http://byroncashion.com/staff_bio_409933.html
mailto:matt@hretx.com
http://www.hretx.com/
http://byroncashion.com/staff_bio_359132.html
mailto:amie@hretx.com
http://www.hretx.com/
http://www.baystate-online.com/buyer.doc
http://byroncashion.com/staff_bio_259714.html
http://byroncashion.com/staff_bio_259712.html
http://byroncashion.com/staff_bio_409933.html
http://byroncashion.com/staff_bio_359132.html

/\C NOTICE: Sec. 15 (a) (6) (D) of the Real
Estate License Act prohibits a broker
HOTTINGER from receiving Compensation from more

than one party except with the full

Real Estate Inc. knowledge and consent of all parties.

1. PARTIES: Parties to this Agreement are

(Buyer) and Hottinger Real Estate, Inc. (Broker).

2. TERM: Commencement Date: Expiration Date:

3. MARKET AREA(S): Select one or more:

City / Area of City:

County:

Specific Property or Properties (Address):

4. APPOINTMENT: Buyer appoints Broker as Buyer's exclusive real estate agent to locate and acquire Property for
Buyer in the Market Area. The term "Property” means any right, title or interest in real estate. Name any employer,
relocation company, or other entity that will provide benefits to Buyer when acquiring Property in the Market Area.

5. BROKER'S OBLIGATIONS: Broker shall: (a) assist in locating Property for Buyer to purchase; and (b) assist
Buyer in negotiating the purchase of Property.

6. BUYER'S OBLIGATIONS: Buyer shall: (a) conduct all activity with regard to this Agreement exclusively through
Broker; (b) inform all third parties, including real estate brokers and prospective sellers that Buyer is subject to this
Agreement; and (c) timely pay Broker's Compensation pursuant to this Agreement. Buyer is not a party to another
currently effective Buyer Representation Agreement with another real estate broker for the purchase of

Property.

7. BROKER'S COMPENSATION: Broker's Compensation under this Agreement is earned when Buyer enters into a
binding written contract for the purchase of Property in the Market Area and is payable upon the earlier of: (i) the
closing of the purchase of the Property; (ii) Buyer's breach of a written contract to purchase a Property; or (iii) Buyer's
breach of this Agreement. Buyer shall pay all Compensation to Broker under this Agreement in Kaufman County,
Texas, when due and payable. Buyer authorizes any escrow agent closing the purchase of Property pursuant to this
Agreement, to collect and disburse to Broker the Broker's Compensation and any other fees due under this Agreement.
Broker shall retain all excess Compensation offered by Sellers to Broker including, but not limited to bonuses and
awards. Broker may share Broker's Compensation with any licensed real estate broker or brokers who assist Broker in
locating or acquiring Property for Buyer within the Market Area.

(a) If Buyer purchases Property during the term or any extension of this Agreement, Broker's Compensation shall be
paid as follows (choose applicable paragraph):

(1) Compensation Paid by Buyer: Buyer shall pay Broker Compensation in the amount of

0] $ ;or (i) % of the gross purchase price of the Property.




(2) Compensation Paid By Seller: Broker shall seek compensation from the seller or the seller's broker in the
amount of: (i) $ or (ii) % of the gross purchase price of the Property. If a seller, or his
broker, refuses to pay Broker's Compensation in the amount specified in this Agreement, Buyer shall pay to Broker the
amount of Broker's Compensation specified less any amounts received from the seller or his broker.

(3) Other:

(b) Protection Period: If within ninety (90) days after the termination of this Agreement (the Protection Period), Buyer
or a related party enters into a contract to purchase any interest in Property in the Market Area which was called to the
attention of Buyer by Broker, Buyer shall pay to Broker all Broker's Compensation and fees under this Agreement, in
cash at the time the purchase closes, provided Broker, not later than five (5) days after termination of this Agreement,
sends Buyer written notice specifying the addresses or locations of the Properties called to the attention of Buyer by
Broker.

8. COMPETING BUYERS: Buyer acknowledges that Broker represents other prospective buyers who may seek to
purchase properties that may meet Buyer's criteria. Buyer agrees that Broker may act as a real estate agent for other
prospective buyers for the purchase of the same properties Buyer may seek to purchase.

9. AGENCY RELATIONSHIPS: Buyer has received from Broker the pamphlet "Information About Brokerage
Services". Broker shall not knowingly disclose information obtained in confidence from Buyer except as authorized by
Buyer or required by law. Broker shall not disclose to Buyer any information obtained in confidence regarding any other
person Broker represents or may have represented except as required by law. Buyer authorizes Broker, as follows
(choose (a) or (b)):

(a) Intermediary Relationship Authorized: Buyer authorizes Broker to show to Buyer, Properties which Broker has
listed for sale. If Buyer wishes to purchase any Property Broker has listed for sale, Buyer authorizes Broker to act as an
intermediary between Buyer and the seller, to present any offers Buyer may wish to make on such Property, and to
assist both Buyer and the seller in negotiations for the sale of such Property. In that case, Broker's Compensation shall
be paid by the seller, in accordance with the terms of Broker's listing agreement with the seller, unless all parties agree
otherwise. Broker may appoint a licensed associate of Broker to communicate with, carry out instructions of, and
provide to Buyer opinions and advice during negotiations. Broker may appoint a different licensed associate of Broker
to communicate with, carry out instructions of, and provide to seller opinions and advice during negotiations. If Broker
acts as an intermediary between Buyer and a seller, Broker:

() May not disclose to the buyer that the seller will accept a price less than the asking price unless
otherwise instructed in a separate writing by the seller
(i) May not disclose to the seller that the buyer will pay a price greater than the price submitted in

a written offer to the seller unless otherwise instructed in a separate writing by the buyer

(iii) May not disclose any confidential information or any information a seller or a buyer specifically
instructs Broker in writing not to disclose unless otherwise instructed in a separate writing by
the respective party or otherwise required to disclose the information by law;

(iv) Shall treat all parties to the transaction honestly

(V) Shall comply with the Real Estate License Act.

(b) Intermediary Relationship Not Authorized: Broker and Broker's associates shall exclusively represent Buyer
and shall not act as an intermediary between Buyer and a seller. Buyer understands Broker shall not show to Buyer
any properties Broker lists for sale.

10. DEFAULT: A party will be in default for any breach or failure to comply with this Agreement or making a false
representation in this Agreement. In any suit to enforce this agreement, the prevailing party shall be entitled to recover
from the non-prevailing party all costs of such proceeding and reasonable attorneys' fees.

11. AGREEMENT OF PARTIES: In addition to the "Information About Brokerage Services", the following Addenda
and other related documents are part of this Agreement:




12. MISCELLANEOQOUS:

a. This Agreement contains the entire Agreement between Buyer and Broker and may not be changed or
terminated prior to the Expiration Date, except by written agreement,

b. This Agreement is binding upon the parties, their heirs, administrators, executors, successors, and
permitted assigns,

C. Broker and Buyer are required by law to perform under this Agreement without regard to race, color,
religion, national origin, marital status, sex, disability, or familial status,

d. If Buyer purchases property. Buyer should have an abstract covering the property examined by
an attorney of Buyer's choice or be furnished with or obtain a policy of title insurance.

e. Broker is not qualified or authorized to render or give opinions on property inspections, surveys or
zoning. Buyer should seek experts to render such services. Selection of inspectors and repairmen is
the responsibility of the parties to a contract, and not the Broker,

f. Broker intends to rely upon written information regarding any Property obtained from other sources,
including without limitation, sellers and/or inspectors. It is the responsibility of the Buyer to verify the
accuracy of information obtained from other sources.

g. MEDIATION: The parties agree to negotiate in good faith in an effort to resolve any dispute related to
this agreement that may arise between the parties. If the dispute cannot be resolved by negotiation, the
dispute will be submitted to mediation before resorting to arbitration or litigation. If the need for
mediation arises, the parties to the dispute will choose a mutually acceptable mediator and will share
the cost of mediation equally.

h. Broker cannot give legal advice. This is a legally binding agreement. Read it carefully and if you
do not understand this Agreement, consult an attorney BEFORE signing.

EXECUTED on this day of , 20

Broker: Byron Cashion
Hottinger Real Estate, Inc.
TREC # 0518016

Buyer's Signature Date
By:
Broker's or Associate's Signature
Printed Name: Buyer 6s Signature

Telephone No.

Buyer6s Address:

E-Mail:

Phone Number:
E-Mail:




CONTACT INFORMATION

OfficeMetro(972%24.5683
Officd_ocal: (972§3.5852
Fax: (97824.0148

Company-Mailoffice@hretx.com

Company WebsHéWW. hretx.com

T.R.E.C. Broker License # 0518016
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REALTOR

EQUAL HOUSING
OPPORTUNITY

DRIVING DIRECTIONS TO OUR OFFICE

FROM DALLAS: Merge onto I-30 E/
US-67 N via EXIT 284A. Merge onto US-
80 E via EXIT 53B toward TERRELL.
Merge onto US-80 E toward
TERRELL.Turn LEFT onto N ROCKWALL
AVE. End at 203 N Rockwall St Terrell,
TX 75160-2616.

FROM ROCKWALL: Turn LEFT onto S
GOLIAD ST / TX-205 S. Continue to
follow TX-205 S. Turn LEFT onto W
MOORE AVE / US-80 E. Turn LEFT
onto N. ROCKWALL AVE. End at 203 N
Rockwall St  Terrell, TX 75160-2616.

FROM CANTON OR FARTHER EAST:
Merge onto I-20 W. Take EXIT 501
toward TX-34 / TERRELL / KAUFMAN.
Stay STRAIGHT to go onto S VIRGINIA
ST/ S TX-34 / TX-34 N.Turn LEFT onto
E MOORE AVE / US-80 W. Turn RIGHT
onto N ROCKWALL AVE / FM 986 / N
ROCKWALL ST. End at 203 N Rockwall
St Terrell, TX 75160-2616.

HOTTINGER
Real Estate, Inc.

Hottinger  Real Estate, Inc.
203 N. Rockwall St.
Terrell, TX 75160
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